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[Iporpamma cocrasiena B coorBerctBur ¢ @I'OC BO no nanpasnenuto 38.04.02
MeHeKMeHT.

Astop I.1. XneboBuu
PaGouas mporpamma o6cykaeHa 1 YTBEPKICHA HA 3aceTaHuH KadeaIpbl
MEHE[)KMEHTA U CEPBUCA

3aenyrommii kaheaporr E.A. [llaruna



1. Henu n3y4yeHUus1 1M CUMILIUHBI
On successful completion of this course, the students should be able to:
Discuss the nature of service and products in global market
Analyze the situation using a number of marketing analytical tools (SWOT, SERVQUAL, IPA
etc)
Identify and discuss the role of customer service in international marketing management
Identify the consumer purchase-decision process
Analyze and segment targeted business and consumer international markets
Establish effective pricing, distribution and communication policies
Create effective marketing plans that stimulate sales of various products and services
Measure and analyze customer satisfaction and loyalty
Make marketing decisions

2. llepeyenb MiIaHNpyeMbIX pe3yJIbTATOB 00y4eHHs N0 AUCHUILINHE (MOAYJIIO),
COOTHECEHHBIX ¢ IJIAHUPYEMbIMHU Pe3yJIbTATAMH 0CBOCHHs 00pa30BaTeJbHOI MPOrpaMMbl

Komnerenuuu odyuarierocsi, opmupyembie B pe3yJibTaTe 0CBOCHUS

AUCHMILTUHBI
Kon
KOMIIETEHIIUH 10 Komnerennus
dI'0C BO
K- CriocoOHOCTB penaTh 3aa4i CTPATErnYecKoro U TAKTUYECKOTO YIpaBICHUs
OpraHu3alysIMH B II100aJIbHOM cpefie

CTpyKTypa KOMNETCHIIHH
Komnerenuus ®opmupyemsbie 3YHbl
3. OCHOBHBIE IOHATHS U TEXHOJIOTUH TEOPUH
MEXIYHAPOJAHOTO MAPKETUHI MEHEIPKMEHTA U UX
[IPUMEHEHUE B CTPATETMYECKOM U TAKTUYECKOM YIIPaBICHUU
V. [IpumeHaTh 1JIs peleHus 3a1a4 CTPaTerniecKoro u
TaKTUYECKOTO YIIPABIECHUs OPTaHU3ALUAMM I10JI0KEHUS
TEOPUH MEXKITYHAPOJHOTO MAPKETUHT MEHEIKMEHTA
H. Brnaseer HaBbIKaMH pa3pabOTKU PELICHUH, CBA3aHHBIX C
[TO/IEPKKON MaPKETUHIOBOW CHUCTEMBI, JJIs1 OCYILIECTBICHUS
CTPATETMYECKOr0 U TAKTUYECKOTO YIIPABIICHHUS, B TOM YHUCIIE
KOMITAHUSIMU Ha MEXJTYHApPOJHBIX PBIHKAX

[1K-1 CriocobHOCTB penath
3a[a4u CTPATErHuecKoro u
TaKTUYECKOT'O YIIPABIICHUS
OpraHU3alUsIMU B TJ100aNbHON

cpeze

3. MecTo AUCHUILIHHBI (MOYJIsI) B CTPYKTYpe 00pa3oBaTe/IbHOM NPOrpaMMbl

[Mpunagnexnocts auctumauael - BJIOK 1 JUCHUIUIMHBI (MOAYJIN): DnextuBHas
JUCLHUILIMHA.

4. O0beM TUCHMILIHHBI (MOAYJIS) B 3a4€THBIX €IUHUIAX ¢ YKA3aHUEM KOJINYeCTBA
aKaJeMH4YeCKHX YaCOB, BbI/IeJICHHBIX HA KOHTAKTHYI0 padoTy 00y4alommxcs ¢
npenoaasarteseM (Mo BUJIaAM y4eOHbIX 3aHATHI) M HA CAMOCTOSITEIbLHYIO PadoTy
00y4yarIuXxcs

OO6m1ast TpyI0€MKOCTh TUCIMIUIMHBI COCTABIISIET 5 3a4. ej.,180 gacos.

Buz yae6HO# paboThl KonnuecTBo yacos
KonTtakTHas(aymuropHas) pabora

Jlexuun 14




[TpakTrueckue (cem, 1a0.) 3aHATUS

14

CaMocTosTelIbHAas pa60Ta, BKJIIOYasd MMOATOTOBKY K 5K3aMCHaM U
3a4cTaM

152

Bcero yacos

180

5. Coneprkanue IMCHUIIMHBI (MOAYJIs1), CTPYKTYPHUPOBAaHHOE 110 TeMaM (pa3aesam) ¢
YKa3aHUEM OTBEJeHHOr0 HA HUX KOJMYEeCTBA aKaJeMUYeCKUX YaCOB U BUI0B Y4eOHBIX
3aHATHH

5.1. Conep:xanue pa3ieioB M CHUIITHHBI

Ne Pasien 1 Tema Cente-| Tek- Cemunap| Camo- (B HHTepa- @®opMbI TEKYLIETO
w/ e — crp | mum JlaGopart.| CTOSIT. | KTUBHOM KOHTPOJIsA
IlpakTuy. pao6. dopme ycneBaeMoCTH
Introduction to
1 |International Marketing | 21 2 2 25 Mission and vision
Management
Segmentation, Targiting
2 |and Pisitioning in 21 2 2 25 IKEA SWOT
International Markets
Pa3pabotka
MPOrpPaMMBbI
Consumer Bahaviour: MEPOTIPUSATHH 110
3 |How people make 21 2 2 25 CHIDKEHUIO
buying decision MOKYTIATEIbCKUX
PHCKOB Ha pBhIHKE
B2B
Competititon grid.
4 Marketing Startegising 71 5 5 75 Homarinee 3agaHue.
and Planning PEST analysis and
PORTER matrix
Globals vs Locals.
PaGora B kiacce
"A nanranus
s International Marketing 1 4 4 75 KOMI\gE:f;III/IP;IOEHHX
Programs Management
TepOOBaHUSIM
JIOKAIIbHBIX
pBIHKOB". AHaIIN3
BUJICO.
Pa3paboTka aHKeTHI
TUIS ayIuTa
MapKETUHIBOM
6 Controll'ing in ' 71 ) ) 27 AEATENBHOCTH
International Marketing MEXIYHAPOTHON
komanHuu. Pabora B
kiacce. TECT no
BCEM T€MaM Kypca
NTOT'O 14 14 152

5.2. JlekuMOHHBbIE 3aHATHSA, UX COEPKAHUE



Targiting and

Ne HanmenoBanue
Coneprxanue
/1 pa3esioB U TeM
Intema‘qonal 'What is international Marketing Management? The structure of
1 |Marketing . . . . .
international marketing management theory. The marketing mix.
Management
Segmentation,

Market and market segments. Possible approaches to segmentation.

Pisitioning in The international market selection process.

International Markets

Consumer Bahaviour: . . .

4 VIOUT IThe consumer decision-making process. Factors influence
3 How people make .
. .. consumers. A model of consumer behaviour.
buying decision
. . . [Initiation of internationalization. Development of the firm's

Marketing Startegising|. . .. .
4 . international competitiveness. The environment. Market entry

and Planning .

strategies and plans.
International . . .
. Designing the global marketing programme. Implementing and
5 Marketing Programs .S -
coordinating the global marketing program.

Management

Controlling in
6 |International Marketing control, its functions and types.

Marketing

5.3. Cemunapckue, npakTH4ecKme, JJ1adopaTopHble 3aHATHS, HX COAepPKaHue

Ne paznena u
TeMbL Cogepxanue u HGopMbl TPOBEACHUS

1 Introduction to International Marketing Management. Global companies visions
and missions

) Segmentation, Targiting and Pisitioning in International Markets. Global
Environment. IKEA SWOT. Australian Tourism. Video.

3 Consumer Bahaviour: How people make buying decision. Consumer purchase
situation. Perceived risks. Heinz case.

4 Marketing Startegising and Planning. Competiitiveness and competititon analysis.
PEST. Approaches to choice of entry modell. Planning process.

5 International Marketing Programs Management 1.. Designing the international
marketing mix. Globals vs Locals.

5 International Marketing Programs Management 2.. Global Communications.

6 Controlling in International Marketing. The process of developing and cotrolling
the global marketing plan.

6. ®DOoHI OHEHOYHBIX CPEICTB VI MNPOBEeJCHHS TMPOMEKYTOYHOH ATTECTAUMH IO
AUCHHUILIMHE (MOJHBIH TEKCT NPUBEAEH B IPUJI0KEHHHU K padoueil mporpamMmme)

6.1. Texymuii KOHTPOJIb




n/n

Tanel
¢opmupoBanus
KOMIIETEeHIIH I
(Tema u3
padoueii
NPOrpaMMbI
JUCUMILIHHBI)

Ilepeuenn
(popmupyembix
KOMIIeTeHI U
no ®1rocC BO

(BYHumr:
(3.1...3.n,
Y.1...¥Y.n,
H.1...H.n)

KOHTpOJ’leble 3aJaHudA WIH
HHbIC MaTepHaJbl,
Heo0XoMMBbIe JJIsl OLeHKH
3HAHUH, yMeHH i1, HABBIKOB
M (WJIH) ONbITA
J1eITeJIbHOCTH,
XapPaKTePHU3YIOIIHUX dTAMNbI
¢opmupoBanus
KOMIIeTeHIIMii B mpolecce
0CBOEHHSI 00pa30BaTeILHOI
NporpaMMbl
(HaumenoBanue
OLIECHOYHOI0 CPEACTBA)

Onucanne
nokasareJiei u
KpPUTEpHEB
OleHHBAHMS
KOMIIeTeHIIui Ha
Pa3IMYHBIX ITANaX UX|
¢hopmupoBanus,
onMcaHue mKaJ
ouenuBanus (no 100-
0aJIIBHOI 1IKaJIe)

1. Introduction to
International
Marketing
Management

TK-1

3.OCHOBHEIE ITOHITHS U
TEXHOJIOTHH TCOPUU
MEXTyHAPOIHOTO
MapKETHHT
MEHEIKMEHTA M MX
[IpUMCHCHHE B
CTPATETUYECKOM U
TaKTHYECKOM
YIpaBICHUH

Y IlpuMeHaTs 1
[peIIeHHs 3a1a4
CTPATETHYCCKOTO U
TaKTHYECKOTO
YIIpaBJICHHUSI
OpraHu3aIHsIMU
[TOJIOKCHHUS TCOPUU
MEXKTyHAPOIHOTO
MapKETHHT
MeEHEHKMEHTA

Mission and vision

TlomHoTa
3aIlOJTHCHHS BCEX
JIIEMEHTOB
Ta0HIEL. (3)

TK-1

3.OCcHOBHBIEC TOHITHS U
TEXHOJIOTHH TCOPHUU
MEXKITyHAPOIHOTO
MapKETHHT
MEHEDKMEHTA U UX
MpPUMEHEHHUE B
CTpaTEernueckoM 1
TaKTHYECKOM
yIpaBIeHUU

Y .IlpumMensTs A
pereHus 3aaa4y
CTpATETHYECKOTO U
TaAKTHYECKOIO
YIIpaBICHUS
OpraHU3aIHIMA
[10JIOXKEHUS TEOPUU
MEXTyHAPOIHOTO
MapKEeTHHT
MEHEHKMEHTA
H.Bianeet HaBbIKaMu
pa3paboTKH pemeHuH,
CBSI3aHHBIX C
MOAJIEP>KKON
MapKEeTUHTOBOM
CHUCTEMEI, IS
OCYIIECTBIICHUS
CTPAaTErHuecKoro u
TaKTUYECKOTO
YIpaBIIEHUS, B TOM
qrCiIe KOMITAHUSIMH Ha
MEXTYHAPOTHBIX
pBIHKAX

Mission and vision

TTomHora
3aII0JIHEHHMS BCEX
JJIEMEHTOB
TabmuIE! (4)

2. Segmentation,

IK-1

3.OCHOBHEBIE TTOHITHSI 1

IKEA SWOT

MakcumanbHas




n/n

Tanel
¢opmupoBanus
KOMIIETEeHIIH I
(Tema u3
padoueii
NPOrpaMMbI
JUCUMILIHHBI)

Ilepeuenn
(popmupyembix
KOMIIeTeHI U
no ®1rocC BO

(BYHumr:
(3.1...3.n,
Y.1...¥Y.n,
H.1...H.n)

KOHTpOJ’leble 3aJaHudA WIH
HHbIC MaTepHaJbl,
Heo0XoMMBbIe JJIsl OLeHKH
3HAHUH, yMeHH i1, HABBIKOB
M (WJIH) ONbITA
J1eITeJIbHOCTH,
XapPaKTePHU3YIOIIHUX dTAMNbI
¢opmupoBanus
KOMIIeTeHIIMii B mpolecce
0CBOEHHSI 00pa30BaTeILHOI
NporpaMMbl
(HaumenoBanue
OLIECHOYHOI0 CPEACTBA)

Onucanne
nokasareJiei u
KpPUTEpHEB
OleHHBAHMS
KOMIIeTeHIIui Ha
Pa3IMYHBIX ITANaX UX|
¢hopmupoBanus,
onMcaHue mKaJ
ouenuBanus (no 100-
0aJIIBHOI 1IKaJIe)

Targiting and
Pisitioning in
International

Markets

TEXHOJIOTHH TEOPUHU
MEXIYHAPOIHOTO
MapKEeTUHT
MEHEIKMEHTA U UX
[IPUMEHEHHE B
CTpaTernueckoM 1
TaAKTHYECKOM
YIpaBICHUH
Y IlpuMenaTs 1
[peIIeHNs 3a1aq
CTpaTETHUECKOTO U
TaKTHYECKOI'0
YIpaBIeHUS
OpraHu3aIsIMH
[0JIOKEHUS TEOPUHU
MEXIYHAPOIHOTO
MapKEeTHHT
MeEHEHKMEHTA
H.Biageet HaBEIKaMu
pa3pabOTKU pelIeHui,
CBSI3aHHBIX C
[OAJIEPKKON
MapKETUHTOBOM
CHCTEMBI, 1JIsI
OCYIIECTBICHUS
CTPaTErnuecKoro u
TaKTHYECKOI'0
YIpaBlIeHUs, B TOM
YrCiie KOMIIAHUSIMH Ha
MEKTyHAPOTHBIX
BIHKAX

orenka 10 6ammos.
PasBepHyTblii

OTBET Ha KaXKIbIi

Bompoc keiica (10)

3. Consumer
Bahaviour: How
people make
buying decision

TK-1

3.OCcHOBHBIE TOHITHS U
TEXHOJIOTHH TCOPHUU
MEXKITyHAPOIHOTO
MapKETHHT
MEHEIHKMEHTA U UX
MPUMEHEHHE B
CTpaTEernueckoM U
TAaKTHYECKOM
YIpaBIeHUU

Y IlpumMensTs ans
peleHus 3aaa4y
CTPAaTErHuecKoro u
TaKTUYECKOTO
YIIpaBJICHUS
OpraHU3aIHIMA
[10JIOXKEHUS TEOPUU
MEXTyHAPOIHOTO
MapKEeTHHT
MEHEHKMEHTA
H.Bianeet HaBbIKaMu
pa3pabOTKH penieHUH,

PazpaboTka mporpaMMel
MEPOIIPUATHI 110
CHIDKEHHIO
MOKyHaTeIbCKIX
pUCKOB Ha pbiHKE B2B

OmnmcaHne Bcex
BO3MO/IHBIX THIIOB
PHCKOB ISt
BBIOPaHHOTO
o0bekTa n
3aKOHYCHHas
nporpamma
Meponpusituii (10)




n/n

Tanel
¢opmupoBanus
KOMIIETEeHIIH I
(Tema u3
padoueii
NPOrpaMMbI
JUCUMILIHHBI)

Ilepeuenn
(popmupyembix
KOMIIeTeHI U
no ®1rocC BO

(BYHumr:
(3.1...3.n,
Y.1...¥Y.n,
H.1...H.n)

KOHTpOJ’leble 3aJaHudA WIH
HHbIC MaTepHaJbl,
Heo0XoMMBbIe JJIsl OLeHKH
3HAHUH, yMeHH i1, HABBIKOB
M (WJIH) ONbITA
J1eITeJIbHOCTH,
XapPaKTePHU3YIOIIHUX dTAMNbI
¢opmupoBanus
KOMIIeTeHIIMii B mpolecce
0CBOEHHSI 00pa30BaTeILHOI
NporpaMMbl
(HaumenoBanue
OLIECHOYHOI0 CPEACTBA)

Onucanne
nokasareJiei u
KpPUTEpHEB
OleHHBAHMS
KOMIIeTeHIIui Ha
Pa3IMYHBIX ITANaX UX|
¢hopmupoBanus,
onMcaHue mKaJ
ouenuBanus (no 100-
0aJIIBHOI 1IKaJIe)

CBSI3aHHBIX C
MOAAEPKKOU
MapKETUHTOBOM
CHCTEMBI, J1JIs
OCYLIECTBIICHUS
CTpPaTErMuecKoro u
TaKTUYECKOTO
YIIpaBJIEHUS, B TOM
YUCIie KOMIAaHUSIMH Ha
MEXIYHAPOIHBIX
BIHKAX

4. Marketing
Startegising and
Planning

TK-1

3.OCHOBHBIEC TOHITHS U
TEXHOJIOTHH TEOPUHU
MEXIYHAPOIHOTO
MapKEeTHHT
MEHEIHKMEHTA U UX
[IPUMEHEHNE B
CTpaTernueckoM 1
TaAKTHYECKOM
YIpaBICHUH
Y IlpuMeHaTs s
peIIeHus 3a1a4
CTpATETHYECKOTO U
TaAKTHYECKOIO
YIpaBIeHUS
OpraHU3aISIMH
MOJIO>KEHUST TEOPUH
MEXTyHApOJTHOTO
MapKETHHT
MEHEHKMEHTA
H.Biageet HaBbIKaMu
pa3pabOTKU pelIeHu,
CBSI3aHHBIX C
[OAJIEPKKON
MapKEeTUHTOBOM
CHCTEMBI, ISt
OCYIIECTBICHUS
CTPaTEruuecKoro u
TaKTHYECKOIO
YIpaBIEeHUS, B TOM
qrCiIe KOMIIAHUSMH Ha
MEKIYHAPOIHBIX
BIHKAX

Competititon grid.
JlomarntHee 3agaHue

BrinosniHeHue Bcex
IMYHKTOB 3aJaHusl

)

TK-1

3.OCHOBHEIE ITIOHITHSA K
TCXHOJIOTUU TCOPUHN
MCIKIYHApPOAHOT O
MAapKETHUHT
MCHCDKMCHTA U UX
MMPUMCHCHUC B
CTPAaTCTUICCKOM U
TAKTUYCCKOM

YIIpaBICHIH

PEST analysis and
PORTER matrix

Brimonnenune Bcex
TpeOoBaHMIt
JIOMAIIHETO
3ananus (10)




n/n

Tanel
¢opmupoBanus
KOMIIETEeHIIH I
(Tema u3
padoueii
NPOrpaMMbI
JUCUMILIHHBI)

Ilepeuenn
(popmupyembix
KOMIIeTeHI U
no ®1rocC BO

(BYHumr:
(3.1...3.n,
Y.1...¥Y.n,
H.1...H.n)

KOHTpOJ’leble 3aJaHudA WIH
HHbIC MaTepHaJbl,
Heo0XoMMBbIe JJIsl OLeHKH
3HAHUH, yMeHH i1, HABBIKOB
M (WJIH) ONbITA
J1eITeJIbHOCTH,
XapPaKTePHU3YIOIIHUX dTAMNbI
¢opmupoBanus
KOMIIeTeHIIMii B mpolecce
0CBOEHHSI 00pa30BaTeILHOI
NporpaMMbl
(HaumenoBanue
OLIECHOYHOI0 CPEACTBA)

Onucanne
nokasareJiei u
KpPUTEpHEB
OleHHBAHMS
KOMIIeTeHIIui Ha
Pa3IMYHBIX ITANaX UX|
¢hopmupoBanus,
onMcaHue mKaJ
ouenuBanus (no 100-
0aJIIBHOI 1IKaJIe)

Y .IlpumMensTs as
peleHus 3aaa4y
CTPaTErHuecKoro u
TaKTHYECKOI'0
yIpaBJIeHUS
OpraHu3alusIMU
[10JIOKEHUSI TEOPUU
MEXAYHapOIHOTO
MapKETUHT
MEHEKMEHTA
H.Biageet HaBbIKaMu
pa3paboTKU peleHuH,
CBSI3aHHBIX C
MO ACPKKOU
MapKETUHTOBOM
CHCTEMBI, 1JIs
OCYIIECTBICHUS
CTPAaTErHueCcKOro u
TaKTUYECKOTO
YIIpaBJIEHUS, B TOM
JHCIIe KOMIIAHUSIMH Ha
MEKIYHAPOIHBIX
BIHKaX

5. International
Marketing
Programs
Management

[K-1

3.OCcHOBHBIE TOHITHS U
TEXHOJIOTHH TEOPUHU
MEXTyHApOTHOTO
MapKETHHT
MEHEHKMEHTA U UX
MpPUMEHEHHUE B
CTpaTEernueckoM 1
TAKTHYECKOM
VIIpaBICHUH

Y IlpumeHaTs s
[peIIeHus 3a1a4
CTPAaTErHuecKoro u
TaKTHYECKOI0
YIIpaBIECHUS
OpTaHM3aISIMHI
M0JIOKEHUS TEOPUHU
MEXTyHAPOIHOTO
MapKEeTHHT
MEHEDKMEHTA
H.BnaneeT HaBEIKaMH
pa3paboTKy pereHui,
CBSI3aHHBIX C
MOAJIEP>KKON
MapKEeTUHTOBOM
CHCTEMBI, ISt
OCYIIIECTBIICHUS
CTPaTEruIecKoro u
TAKTUIECKOTO
YIpaBIICHUS, B TOM

Globals vs Locals

Pa3BepHyTbIit
OTBET Ha KaX I
BOIIPOC Keiica.
IIpaBuibHO
naeHTHGUIPOBA
HHBIH keiic. (10)




n/n

Tanel
¢opmupoBanus
KOMIIETEeHIIH I
(Tema u3
padoueii
NPOrpaMMbI
JUCUMILIHHBI)

Ilepeuenn
(popmupyembix
KOMIIeTeHI U
no ®1rocC BO

(BYHumr:
(3.1...3.n,
Y.1...¥Y.n,
H.1...H.n)

KOHTpOJ’leble 3aJaHudA WIH
HHbIC MaTepHaJbl,
Heo0XoMMBbIe JJIsl OLeHKH
3HAHUH, yMeHH i1, HABBIKOB
M (WJIH) ONbITA
J1eITeJIbHOCTH,
XapPaKTePHU3YIOIIHUX dTAMNbI
¢opmupoBanus
KOMIIeTeHIIMii B mpolecce
0CBOEHHSI 00pa30BaTeILHOI
NporpaMMbl
(HaumenoBanue
OLIECHOYHOI0 CPEACTBA)

Onucanne
nokasareJiei u
KpPUTEpHEB
OleHHBAHMS
KOMIIeTeHIIui Ha
Pa3IMYHBIX ITANaX UX|
¢hopmupoBanus,
onMcaHue mKaJ
ouenuBanus (no 100-
0aJIIBHOI 1IKaJIe)

UHCJIC KOMIIAaHUAMU Ha
MCKIYHAPOAHBIX
[PBIHKAaX

TK-1

3.OcHOBHBIE TOHITHSI U
TEXHOJIOTHH TEOPUHU
MEXIYHAPOIHOTO
MapKEeTHHT
MEHEHDKMEHTA U UX
[pUMEHECHHE B
CTpATETHUECKOM U
TaAKTHYECKOM
YIpaBICHUH
Y .IlpuMensTs A
peleHus 3aaa4y
CTPaTErHuecKoro u
TaKTHYECKOI'0
YIpaBIeHUS
OpraHu3aIsIMH
[TOJIOKCHUS TCOPHUU
MEXKITyHAPOIHOTO
MapKETHHT
MeEHEHDKMEHTA
H.Biageet HaBbIKaMu
pa3pabOTKH pelIeHu,
CBSI3aHHBIX C
MOAIEPAKKON
MapKEeTHHTOBOM
CHCTEMBI, 1JIsI
OCYIIECTBICHUS
CTPaTErnuecKoro u
TaAKTHYECKOIO
VIIpaBJICHUS, B TOM
YrciIe KOMIIAHUSAMH Ha
MEKTyHAPOTHBIX
BIHKAX

Pabota B Kiacce

" Ananranus
KOMMYHHUKAIIMOHHBIX
cTpaTeruii Kk
TepOOBaHUSIM
JTOKAJIbHBIX PHIHKOB".
AHAJIN3 BUIEO.

IIposienenue
aHaJM3a B MOJHOM
COOTBETCTBHHH C
MPEATI0KEHHOM
cxemoi. (10)

6. Controlling in
International
Marketing

TK-1

3.OCHOBHBIE TOHITHS U
TEXHOJIOTHH TEOPUH
MEXTyHAPOIHOTO
MapKEeTHHT
MEHEIHKMEHTA U UX
MPUMEHEHHE B
CTpaTEernueckoM U
TaKTHYECKOM
yIpaBJIeHUU

Y Ilpumensarts s
peleHus 3aaa4y
CTPAaTErHuecKoro u
TaKTUYECKOTO
VIIpaBIICHUS
OpTraHU3aISIMI
[TOJIOKCHUS TEOPUH

MEXXTyHapPOIHOTO

Pa3paboTka aHKETHI ISt
ayJMTa MapKEeTHHTBOH
NesITeIIbHOCTH
MeEKTyHapOAHOU

komanHuu. Pabora B
KJIacce

CootBeTcTBHE
CTPYKTYpBI
AHKETBI
TpeboBaHusM (8)




KOHTpOJIbele 3aJaHud WU
HHbIC MaTepHaJbl, Onucanne
Jrans Heo0X0AUMbIE /LISl OLEHKH noxazateeii
MUDOBAHUS 3HAHUH, yMeHH i1, HABBIKOB KDHTEDHER
¢dopmupo " Iepeyenn (3yHbI: o (WJIM) ONbITA purep
KOMIIETCHIIUH 3.1...3 JIeATeJIbHOCTH OMCHHBAHII
Ne (popmupyembix ( .d...2.n, i KOMIIeTeHIii Ha
(Tema u3 N XAPAKTEPU3YIOIIMX ITAMbI
H/II paﬁoqeﬁ KOMIIeTeHII UM Y.l . .Y.n, dopMupoBanus Pa3JIMYHBIX dTaNax ux
. OPMHPOBAHUSL
no ®I'OC BO H.1...H ll) KOMIIeTeHIHii B Tipoiecce (bopymp i
NMPOrpamMMal 1T NTXEs o .| ommcaHue mIKa
0CBOEHHSI 00pa30BaTeILHOI 100
JUCUMILIHHBI) - ouenuBans (o 100-
(Hanvienosanne 0aJIIBHOI 1IKaJIe)
OLIECHOYHOI0 CPEACTBA)
MapKETUHT
MEHEIKMEHTa
H.Bnaneet HaBbIKaMu
pa3paboTKHU peleHui,
CBSI3aHHBIX C
MOJAEPKKOU
MapKETUHTOBOI
CUCTEMBI, IS
OCYILECTBIICHUSA
CTpaTErMYECKOro u
TAKTUYECKOTO
YIIPaBJIEHUsI, B TOM
4uCiie KOMIAHUSIMU Ha
MEXIyHAPOIHBIX
[PBIHKAX
3.OCHOBHBIC TIOHATHUS U
TEXHOJIOTUU TEOPUU
MEXIYHAPOIHOTO 26
aJuia 3a
MapKETUHT N
TECT 1o BceM Temam KaXK b
10 T1K-1 MEHEIKMEHTA U UX o
TpHMEHEHHE B Kypca MPaBUIILHBIN
otser (30
CTpaTErM4eCKOM U G0)
TAaKTUYECKOM
yIIpaBJICHUU
NToro 100

6.2. [IpomMe:KyTOUYHBIH KOHTPOJIb (3a4eT, IK3aMeH)

Pa0do4nM y4yeOHBIM IVIAHOM NPEeAyCMOTPeH JK3aMeH B cemecTpe 21.
BOITPOCHI 1J151 ITIPOBEPKU 3HAHUI:

1-i1 Bompoc Guiera (40 6amioB), Bux Bompoca: Tect/mpoBepka 3Hanuil. Kpurepuii: 3a kaxablii
MPaBWIbHBIN OTBeT Hauucnsercs 2 6amna. Beero B Tecte 20 Bonmpocos..

Komnerennusi: IIK-1 Cnoco0HocTh pemiath 3a1a4yM CTPATErM4ecKOro M TAKTHYECKOI0o
yYIpaBJIeHHs OPraHU3ALMAMH B IJ100aJbHOMH cpee

3nanue: OCHOBHBIE MOHATHS U TEXHOJIOTUU TEOPUHU MEXKTYHAPOIHOTO MapKETHHI MEHEI)KMEHTA
Y UX IPUMEHEHUE B CTPATErMUECKOM U TAKTUUECKOM YIIPABJIECHUH

1. UcTopus nporecca riodanu3aiuu.

. MexXKyIbTypHBIE OCOOEHHOCTH U MX BIMSHUE Ha TOBEJACHUE MOTpeOHUTeNel pa3HbIX THIIOB.

. Meroap! aHanu3a BHEIIHEN Cpe/ibl

. Mozaenu npunsTHS petieHnit o nokynke. OCOOEHHOCTH Ha MEXAYHAPOTHOM pPhIHKE.

. OCHOBHBIE THUIIBI CTPATETUN

. [lokynarenbckue pUCKM Ha MEXAYHApOAHBIX PhIHKaX

. Ilpeanocslaky BeIXOAA Ha 3apyOeKHbIE PHIHKU

. CtpaTernuu nosyyeHus: KOHKYPEHTHBIX IPEUMYILIECTB

01N DN AW



9. Ctpareruu mpOHUKHOBEHUSI KOMIIAHUU HA BHEILHUE PHIHKU

10. VYmopaBieHue KOMIUIEKCOM MapKETHHra KOMIIAHWHM, paOOTaloIIed Ha MEXIyHapOIHBIX
PBIHKAX

11. YopaBneHueckue peieHus s 3IEeMEHTOB KOMIUIEKCAa MapKETHUHTa

12. Yuer GakTopoB riao0aibHON CpeIbl IPH MPUHITHH MAPKETUHTOBOTO PEIICHHMSL.

13. ®opmuposanue Y TII MexxayHapoJHBIMA KOMITAHUSIMU

14. XapakTepuCTUKH OKPYKAIOIIEH Cpeibl 11 MK TyHAPOAHBIX KOMITAHUMA

15. DnemeHThl cHCTEMbl MapKeTHHIa B OpraHusanuu, paboTarolieii Ha obaTbHOM
(MeXIyHapOJHOM) pPbIHKAX

16. DddekT cTpanHbl MPOUCXOKICHUS TOBApA

THUITOBBIE 3AJIAHIWS JIJ151 IIPOBEPKM YMEHUU:

2-11 Boripoc Ounera (30 GamioB), BUI Bompoca: 3amaHue Ha ymeHue. Kpurepuii: OTKPBITHII
BONIPOC TI0 TEMaTUKE WHIMBUAYAIBHBIX WM TPYNIOBBIX 3aJaHHI, OCHOBAHHBIX Ha aHAJIHM3E
npakTUkd kommaHui. (10 GamnmoB - HCMONb30BaHHE MPO(ECCHOHATBHOM TEPMUHOIOTUH,
YETKOCTh OIpPEACIICHHUs] paccMaTpUBaeMbIX MOHATHM, 10 Oa/mioB - aHamu3 OMbITa KOMIAHUU B
COOTBETCTBUU C IMOCTABJICHHOM 3a1aueil).

Komnerenuusi: IIK-1 Cnoco6HocTh pemiath 3aJa4d CTPATernyeckoro M TAKTHYECKOI0
yIIpaBJeHUS OPraHU3aANMAMH B IJ100a1bHOM cpeje

Ymenne: [lpuMeHSATh AN peUIeHHs 3aad CTPATETMYECKOrO0 W TaKTHUECKOTO YIpPaBJICHUS
OpraHU3aIUSIMH MOJO0XKEHHUS TEOPUU MEKIYHAPOIHOTO MAPKETHHT MEHEKMEHTA

3amaua Ne 1. OmpenenuTh TpyIny MapKETHHTOBBIX PEHICHUH I MEXKIyHApOAHON KOMITAaHUU
npu hopmupoBanuu Y TI1

3amaua Ne 2. OmpenenuTs M 000OCHOBATH CTPATETHH BBIXOAAa KOMIAHWM HAa MEXTYHAPOTHBIN
PBIHOK

3amaua Ne 3. Ompenenuth ypoBeHb IMPHUBJIEKATEILHOCTH PhIHKA Ha ocHOBe maTpuilbl General
Electric

3amaga Ne 4. TIpeioKuTh MEPOTIPUATHS TI0O MUHUMHU3AIIUN TTOKYIATIECKIX PHCKOB

3agaua Ne 5. [IpoBecTu pacueT KOHKYPEHTOCIOCOOHOCTH TOBapa

3amaua Ne 6. ChopMynupoBaTh CTpaTErHueckue albTEPHATUBBI HA TI100aTbHOM PHIHKE

TUITIOBBIE 3ATAHIA JUTA ITPOBEPKH HABBIKOB:

3-it Bonpoc Ouera (30 G6amnoB), BU Bonpoca: 3agaHue Ha HaBblku. Kpurepuii: [IpakTiuueckas
cutyanus (keic). Pa3BepHyTbIil OTBET Ha KaX /bl BONPOC Keiica..

Komnerennusi: IIK-1 Cnoco0HocTh pemath 3a1a4M CTPATErMYeCKOr0 M TAKTHYECKOI0
yIIpaBJIeHHs OPraHU3aNMsAMH B IJ100a1bHOH cpee

HaBeik: Brnageer HaBblkaMu pa3paOOTKU pelICHUH, CBA3aHHBIX C MOAJCPKKOW MapKETHHTOBOM
CUCTEMBI, JUIsl OCYIIECTBIIEHUSI CTPATETMYECKOTr0 M TAKTHUYECKOIO YIPABIIEHHUS, B TOM 4YHCIIE
KOMIIaHUSIMU Ha MEXAYHApOIHBIX PhIHKaX

3amanue Ne 1. Bemonnute SWOT-ananu3 o onpeaenuTs cTpaTernueckue albTePHATHBEI
3ananue Ne 2. Mcnionb3ys matpuity General Electric, onpeaenuts npuBieKaTeIbHOCTh PIHKOB
3ananue Ne 3. Kukue moaxopl U Kak HYXKHO HCIOJIb30BaTh MPHU paboTe B MYJIbTUKYIBTYPHOU
cpene?

3amanne Ne 4. TlpoBectn PEST-ananu3 m copmMupoBaTh OLEHOYHYIO TaOMMILy JJis BBIOOpa
CTpaTeruu

3amanue Ne 5. [IpoBectu aHanM3 BHEIIHEW Ccpenbl, BHIOpATh BO3MOXKHBIE CTpaTernyecKue
aIbTEPHATUBBI U PAHKUPOBATh UX

OBPAS3EIL BUJIETA



MI/IHI/ICTepCTBO HE}’yKI/I ? BBICILICTO O6paSOBaHI/IH HaHpaBJ'IeHI/Ie _ 3 8 0402 MCHCH)KMCHT
Poccuiickoit ®enepanuun

®DeepabHOE TOCYIAPCTBEHHOE OI0KETHOE [poduis - International management

00pa3oBaTeIbHOE YIPEIKAEHHE Kadenpa menemxkMeHTa 1 cepBrca
N BBICILIETO 06pasoBaHi . JlucumrmuHa - Mex yHapOTHbIH
«BAUKAJIBCKUU I'OCYJIAPCTBEHHBIN .
VHUBEPCHTET» MapKETHHI MCHE/UKMEHT (International
(®TBOY BO «BI'Y») marketing Management)

3K3AMEHALIMOHHBIN BUJIET Ne 1

1. Tect (40 GamtoB).

2. OnpeenuTh ¥ 000CHOBATH CTPATETUHN BBIXOa KOMITAHUH HA MEXTYHAPOTHBIA PHIHOK
(30 6anmoB).

3. Kukune moaxopl ¥ Kak HY»KHO HCIIOJIB30BaTh IPU Pab0Te B MYJIbTHKYJIBTYPHOU cpeze?
(30 6amnon).

CocraBuTenb J.N. Xmebopug

3aBenyronuii kageapou E.A. lllaruna

7. IlepeyeHb OCHOBHOM U 10NOJHUTEIbHOH Y4eOHOI JIuTepaTypbl, HeOOXO0AMMOM 1JIAA
OCBOCHUS AMCHUIIMHBI (MOXYJIs1)

a) OCHOBHAasl JIMTeparypa:

1. Moprynos B. 1., Moprynos C. B. Mexaynaponnsiii Mmapketunr/ B.M. Moprynos.- Mockaa:
Jamkos u Ko, 2015.-182 c.

2. MeHeKMEHT, OpUEHTHUPOBAHHBIA Ha pbIHOK. CTpaTernyeckuil U onepanMoOHHbI MapKEeTHHT.
pek. CoB. M-Ba P® mno obpaszosar. mporpamme. Market-driven management. 2-e uzn./ JK.-XK.
Jlamben, P. Uymnurac, W. lynunr.- CIIO.: ITutep, 2010

3. Axkymny M.JI. MexayHapoaHblii MapKeTUHI [DaeKTpoHHBIM pecypc] : yuedonuk / M.JIL.
Axynnd. — DIeKTpoH. TeKCTOBbIE€ AaHHble. — MuHck: TerpaCucreme, Terpanur, 2014. — 512
Cc. — 978-985-7081-32-5. — Pexxum mocryma: http:// www.iprbookshop.ru/28128.html

4. Cetipyiracea M.D. MexxayHapOAHBIA MApKETHHI [DJIEKTPOHHBIN pecypc]| : YYESOHMK JUIs
CTYJCHTOB BY30B, oOydJamommuxcs 10 coenmaabHOocTH 061500 «Mapketunry /  M.D.
CetidymiaeBa. — DIIEKTpOH. TeKCTOBLIE AaHHble. — M. : FOHUTHU-TAHA, 2017. — 319 ¢. —
5-238-00800-7. — Pexxum goctyna: http://www.iprbookshop.ru/71021.html

0) AOMOJIHUTEIbHAS JIUTepaTypa:

1. Mapxketunr 3.0. OT mpoIyKTOB K MOTPEOUTENSAM U J1ajiee - K yemoBedeckon myme. Marketing
3.0 : From Products to Customers to the Human Spirit/ ®umun Kotnep, AiiBen CerunaBaH,
Xepmaan Kapramxkaiis.- M.: Aneninna busnec byke, 2012.-223 c.

2. MexayHapoIHbIi MapKeTUHT. yueOHuK. gonymeno Y MO By3oB Poccun. 2-e u3z., nepepad. u
nom./ I'. JI. barues, H. K. Mowuceesa, B. 1. Uepenxkos.- CII6.: ITutep, 2009.-688 c.

3. Sergeeva E. Marketing [DaekTponHblii pecypc] : learning guide / E. Sergeeva, A. Astafeva. —
DnexTpoH. TekcToBble paHHble. — Kazanp: KazaHckmii HallMOHAJBHBINM HMCCIIENOBATEILCKHH
TEXHOIOTMYECKUN yHHUBepcuTer, 2015. — 287 ¢. — 978-5-7882-1805-2. — PexxuM aocTyIia:
http://www.iprbookshop.ru/62143.html

4. Bapennna JI.II. The English Language of Marketing [DaeKTpOHHBIA pecypc] : y4ueOHOe
nocobue / JI.IT. Bapennna. — DHeKTpOH. TEKCTOBBIE JaHHBIC. — M. : EBpasuiicKuii OTKPBITHINA
ucruryr, 2011, — 160 c¢. — 978-5-374-00501-1. — PexuMm  gocTyma:
http://www.iprbookshop.ru/11199.html
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5. @unun Kornep Mapketunr ot A jio S [DnekrpoHHbId pecype] : 80 KOHIIEHIIMH, KOTOPLIC
JOJDKEH 3HAaTh Kaxkablid Menemkep / Kotnep @unnn. — DIEKTPOH. TEKCTOBLIE JaHHBIE. — M. :
Anpimna  [Ta6mumep, 2016. — 211 c¢. — 978-5-9614-5016-3. — Pexum gocTyIa:
http://www.iprbookshop.ru/43688.html

8. Ilepeuens pecypcoB HHGPOPMANMOHHO-TEJEKOMMYHMKAIMOHHOH ceTn «MHTepHET,
He00XO0IUMBIX /IJIsl OCBOCHHUS IMCHHUILIMHBI (MOAYJIsl), BKJIIOYasi nmpodeccuoHaIbHbIe 0a3bl
JAAHHBIX M1 MH(POPMALMOHHO-CIIPABOYHbIE CHCTEMbI

Jiss OCBOGHMsI JUCLMILUIMHBI OO0yYaroleMycss HeOoOXOAMMBI CIEAYIOIIUE pPeCypChl
UH(POPMALIMOHHO-TEIEKOMMYHHUKAIIMOHHON ceTn «HTepHeT»:
— Caiir balikanbckoro rocy1apcTBEHHOIO YHUBEPCUTETa, ajpec nocrymna: http://bgu.ru/, nocryn
KPYTJIOCYTOYHBIM HEOrpaHUYEHHBIN U3 II000# Toukn VHTepHeT
— MBUC - YHuBepcanbHble 0a3bl JaHHBIX, ajipec aoctymna: http://www.dlib.eastview.ru/. noctyn
KPYIJIOCYTOYHBIM HEOTpaHUYEHHBINH M3 000 TOYKM MHTEpHET MpH YCIOBUH PETUCTpAIMU B
bI'y
— KubepJlennnka, angpec pgocrtyma: http://cyberleninka.ru. moctym  KpyriioCyTOYHBIH,
HEOrpaHMUYEHHBIN I BCEX MOJb30BaTesel, OECIUIATHOE YTCHHE U CKauMBaHME BCEX HAY4HBIX
nyOnukanuii, B ToM uuncie naker «lOpunndeckue HaykKW», KOJUIGKIUS U3 7 KypHAJIOB IIO
[IPaBOBEICHUIO
— Hayunas osnektponnass Ombimoreka eLIBRARY.RU, ampec nocryma: http://elibrary.ru/.
JOCTYIl K POCCHUHCKUM >XypHajaM, HaXOJSIIMMCS IOJHOCTBIO WJIM YaCTUYHO B OTKPBITOM
JOCTYTIE TIPH YCIIOBHH PETUCTPAIUU
— ONEKTPOHHBIN CJIOBapb English-English Dictionary, azapec JocTymna:
http://www.dictionary.com/. 1oCTyn HeOTrpaHUYEHHBIN

9. Metoau4eckue yKasaHHus 1JIsl 00y4ar0IHUXCs 110 OCBOCHUIO JMCIUIIIHHBI (MOAYJIsA)

N3y4arh AMCUMIUIMHY PEKOMEHIYeTCS B COOTBETCTBUM C TOM MOCIEA0BATEIbHOCTHIO,
KOoTOpass o0Oo3HaueHa B €€ cojJepXkaHuu. [ ycCHemrHoro ocBOEHMsS Kypca oOydaroluecs
JIOJDKHBI UMETH TTepPBOHAYAIbHBIC 3HAHUS B 00J1aCTH MEHEPKMEHTA.

Ha nexnusx mpenojaBarenb 03ByYHBAaeT TEMY, 3HAKOMHUT C IEpPEUHEM JHMTEpaTyphl IO
TeMe, OOOCHOBBIBAET MECTO M pOJb 3TOM TEMbl B JaHHOW JMCUUIUIMHE, PAacKpbIBaeT ee
IpakTUYecKoe 3HaueHue. B Xoze jekuui CTyAeHTYy HEeO0OXOAMMO BECTH KOHCHEKT, (pUKCHUpYys
OCHOBHBIE ITOHITHS U TIPOOIIEMHBIE BOIIPOCHI.

[IpakTHyeckue (CEeMMHApCKHE) 3aHATHS MO CBOEMY COJEPIKAHUIO CBSA3aHBI C TEMaTHKOU
JEKIMOHHBIX 3aHATUH. HaunHaTh MOATOTOBKY K 3aHATHIO 11€J1€CO00Pa3HO ¢ KOHCIEKTA JIEKLIUH.
3ajaHMe Ha IPaKTHYECKOoe (CeMHHApCKOE) 3aHATHE cooOlaeTcs OO0ydarolummcs 0 €ro
npoBeneHus. Ha cemuHape npenopaBarenb OpraHu3yeT OOCYXKIAEHHE 3TOM TeMbl, BBICTyHas B
Ka4yecTBE OpraHu3aTopa, KOHCYJIbTaHTAa M HKCHEpTa y4eOHO-TIO3HABATEIBHOM JesTeIbHOCTH
00ydJaromerocs.

W3yuenne qUCUUIUIMHBI (MOIYJS) BKIIOYAET CAaMOCTOSTEIbHYIO paboTy o0yyaromierocs.

OCHOBHBIMU BHJIaMU CaMOCTOSITEILHON pabOThl CTYAEHTOB C y4acTHEM IpenoaaBaTeneit
SIBIISTFOTCSL:

* TEKyIUEe KOHCYIIbTAIINY;

* KOJUIOKBUYM Kak (popMa KOHTPOJISi OCBOCHHUSI TEOPETUUECKOTO COIEPIKAHUS TUCIIUILIINH:
(B yachl KOHCYJIBTAIU, IPETYCMOTPEHHbIE YUYEOHBIM TJIAHOM);

* IpUeM U pa300p JOMAIIHUX 3aJaHU (B yachl MPAKTHUECKUX 3aHATHI);

* IPUEM U 3alllUTa JJAOOPATOPHBIX paboT (BO BpeMs MPOBEACHUS 3aHITHI);

* BBITIOJIHEHUE KYpPCOBBIX padOT B paMKax AMCLUUIUINH (PYKOBOJICTBO, KOHCYJIBTUPOBAHHE
Y 3aIlliTa KypCOBBIX PaOOT B Yachl, MPEAYCMOTPEHHBIC YICOHBIM IIJIAHOM) H JIp.

OCHOBHBIMHU BH/IaMHU CAMOCTOSITENILHON PaOOTHI CTYACHTOB 0€3 yyacTus MpernoiaBaTeneii
SABIISIFOTCSL:
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* (hopMupoBaHMe U YCBOCHHUE COIEPKAHMS KOHCIIEKTA JIEKIMI Ha 0a3e peKOMEHIOBaHHOM
JEKTOPOM Y4eOHOW JIMTEepaTyphbl, BKIOYas WHOOPMAIMOHHBIE OOpa30BaTEIbHBIE PECYPCHI
(371eKTpOHHBIE y4eOHUKH, SJICKTPOHHBIE OMOIMOTEKH U JP.);

* CaMOCTOSITENIbHOE HM3yYEHHUE OTIENbHBIX TEM WM BOMPOCOB IO YyuyeOHUKAM WIIU
y4eOHBIM MTOCOOUSIM;

* HarucaHue pedeparos, JOKIAJI0B;

* [IOJITOTOBKA K CEMUHApaM U JIaOOpaTOpHBIM paboTam;

* BBINIOJTHEHHE JOMAIIHUX 3aJaHUN B BHJIC PEILICHHs OTIEIbHBIX 3a/1ad, MPOBEICHUS
TUIOBBIX PAcCYeTOB, PACUYETHO-KOMIBIOTEPHBIX M HWHAMBHIYaIbHBIX PabOT IO OTIEIbHBIM
paszzenam coJiep>KaHusl AUCLUILINH U JIp.

10. Ilepeyenb MHGPOPMALMOHHBIX TEXHOJIOTMI, HCIOJIb3yeMbIX MPH OCYILECTBJIEHUN
00pa3oBaTeILHOIO MPoLecca MO0 JUCUMILINHE (MOYJ/II0), BKJIKYAs NepeYeHb
NMPOrpaMMHOIo odecreyeHnst

B ydeGHOM mpoliecce UCONb3yeTcs ciaeaykoliee NporpaMMHOe 00ecTieueHue:
— Koncynprantllmoc: Bepcus [Ipod - nabopmannonnas cripaBoyHasi CUCTEMA,
— MS Office,

11. Onucanne MaTepuaJIbHO-TEXHUYECKON 0a3bl, HEOOXO0IMMOM VIl OCYLLIeCTBJICHUSA
00pa3oBaTeIbHOIO Mpolecca Mo AMCHUIIHHE (MOAYJII0):

B ydeGHOM mpoliecce UCoab3yeTcs ciaeaytomiee 000pyI0BaHKE:
— IlomenieHus 17151 CaMOCTOSITENIbLHOM pabOThl, OCHAILIEHHbIE KOMIIBIOTEPHOM TEXHUKOM €
BO3MOXXHOCTBIO MOJIKITIFOUeHUS K ceTH "HMHTepHeT" n obecneueHneM J0CTyma B 3J1EKTPOHHYIO
MH(}OpPMallMOHHO-00pa30BaTEIbHYIO Cpeay BY3a,
— YueOHble ayTUTOPUU TS IPOBEACHHUS: 3aHATHI JIEKIIMOHHOTO THIA, 3aHATUIH CEMUHAPCKOTO
THUIIA, TPAKTUYECKHUX 3aHITHH, BBIMOJHEHUS KYPCOBBIX PabOT, TPYMIOBBIX M MHANBUIYaTbHBIX
KOHCYJIbTAIMH, TEKYILIETO KOHTPOJIS U MPOMEXKYTOYHOM aTTecTallu, YKOMIIJIEKTOBAHHbBIE
CHeHaIn3UPOBAaHHON MEOEIBI0 U TEXHUYECKUMU CPEACTBAMU 00yUYEeHMS,
— MynpTUMEAUIHBIN KI1acC,
— Habops1 neMoHCcTparimoHHOTO 000pYA0BaHUS U y4eOHO-HATIISTHBIX TOCOOUIA



